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Disclaimer

This presentation was prepared by ASTK to release the information regarding the company’s business performance to investors.

Any unauthorized copying, alteration, distribution, transmission or other use of this material is prohibited.

This Presentation contains forward-looking statements on the financial condition, results of operations, and business of ASTK as well as plans and objectives of the management.

Statements that are not historical facts, including statements about ASTK's beliefs and expectations, are forward-looking statements.

Such forward-looking statements involve known and unknown risks, uncertainties and other factors which may cause the actual results or performance of ASTK to be materially

different from any future results or performance expressed or implied by such forward-looking statements.
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WHO WE ARE

Business
Environment

Current Business

Products

Business Strategy

Vision

ASTK is an ONE STOP SUPPLIER

Established in 2001

Manufacture Jig & Fixture, Capable of Assembling single part & Large Structure

« Started as a manufacturing for Roll formed Stringer business
« Expanded to production of main aircraft structure (panel, frame, bulkhead, door, etc.)

« Assemble aircraft fuselage (Section 48, E-Jet II Integration)

Core Competency (Meets On Time Delivery, Quality and Price target)

Certificates
«  PLATINUM SUPPLIER by SPIRIT in 2012 & 2014

» SUPERIOR QUAILITY SUPPLIER in 2015
« SUPERIOR QUAILITY & Delivery SUPPLIER in 2016

No. 1 Outsourcing Company of World’s Biggest Fuselage Manufacturer
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Executive Summary
2019-2038

2,240 Deliveries 32,420 Deliveries 8,340 Deliveries 1,040 Deliveries
$105 Billion $3,775 Billion $2,630 Billion $300 Billion
Regional Jet Single Aisle Widebody Freighter

Russia and Central Asia
1,280 Deliveries

2038 Total Flast: 1,940
Saervice Market Value: $2708

44.040 North America Europe
2 L . 9,130 Deliveries 8,990 Deliveries
World Deliveries

2038 Total Fiset: 10,930 2038 Total Fleet: 9,340
Service Market Vaiue: $1,8658 Sarvice Market Valus: $1,9808
2038 Total Fleet: 50,660

3.4% 2.7% |
Fleet GDP
Growth | Growth

= : I
4.6% $6,810B [
Traffic Airplane
Growth | Market
Value
4.1% $9,100B
Service | Services Latin America Africa Middle East Asia-Pacific
GrOWth Marke’[ 2,960 Deliveries 1,160 Deliveries 3,130 Deliveries 17,390 Deliveries
2038 Total Flest: 3,380 2038 Total Fleet: 1,620 2038 Total Fleet: 4,030 2038 Total Fleet: 19,420
Value Service Markst Valus: $5008 Servica Market Value: $2158 Service Market Valus: $7908 Service Market Value: $3.4808

1997 2017 2037

PASSENGER FLEET COMPOSITION

B Widsbody [l SingloAisle | Reglonal

Seurce: FighiGlobal Fiight Feats Analyrer, CMO 2018

Source: from Boeing
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v' Growing into total Fuselage Solutions Business

In hundred million KRW

1,800
E2 Fuselage =----=
1,600 -
1,400
1,200 117
972
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Progress in Sales
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200
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2001 2002 2003 2004 2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019(E)
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BackLog

< 2015 > < 2018 >

= Spirit  WTA-VAD = SACC " Spirit MTA-VAD ®SACC mEU

= Diversification in Customer Pool
= Delivery to Global Major Aircraft Manufacturers

(Boeing, Airbus, Embraer, Bombardier)

58.90%

<2019(E)>

3.6B

u Spirit @ TA-VAD #®Embraer ®SACC

mEU

6



v Products
<Z] WHO WE ARE

B737/B747/B767/C-Series Stringer
Q400/CRJ Skin .
% BUSlneSS E2 Skin Panel Assy )

. E2 Pressure Dome(BKHD)
Environment 2 Floor Assy

B747 Empennage E2 Integration(Center I & AFT Body)

B737 Door detail

<7] Current Business

B737 Elevator Control
B737 Texas Star
B737 BKHD
B737 Section48
B747 AFT Body

&

Products

Business Strategy B757/B747 MDCD

B737/B747 APU Door

A320 Fan Cowl Doors Skin

Vision




v’ “Section 48", Key Section for Aircraft Bodies

<Z] WHO WE ARE

% Section 48 % B737 Production rate
7 Business
EnVironment Section 48 size (monthly)
w Length 3.5m
4 & i % i Diameter 2.4m ASTK Section48 Production 52
g { ¥ B Boeing B737 Production
£ 0"
<7] Current Business
Related key technology of Section 48 by component
Ass'y
. o o High speed Erec_ise
Roll Forming Auto Riveting Auto Riveting oring
- . High precision .
Auto Drilling Stretch Wrap Skin Stretch B Face mill
. Eeing Skin Quality
Business Strategy
. . . 2016
Section48 is the very core of aircraft safety 2017
— Capable of producing all sections for manufacturing 2019(E)

Vision fuselage




v E-jet I Acquisitions
<Z] WHO WE ARE

» Backgrounds

. - In 2013, joined Embraer S.A E2 development projects, Center Fuselagelll and Aft Body section Triumph RSP
i Business

i - In 2016, decided to restructure business -> in late 2018, decided to sell business rights

- In Feb. 2019, participated in the bidding for taking over business rights of ASTK
- In Mar. 2019, Directors of Embraer visited ASTK production facilities

- Embraer, Boeing & Embraer Joint venture Approval

- On 25 March 2019, signed on ASTK takeover

<Z] Current Business

_--G-_“ \‘ ——
—

Products M ONV

Business Strategy

Vision
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v E-jet I Acquisitions

Main Points
Contractual status & rights & assets from Triumph Aerostructures, LLC. Embraer E2 Center Fuselage II and Aft

Body program
-> Ultimate authority in products
-> NRC (Non-recurring cost ) : $ 78.5 million
-> Devolve intellectual property such as design know-how, data from the time to undertake fuselage development
(Design Technique, Design Alter Technique, etc)

-> Engineering Support for the next 5 years

E195-E2

]
E o
- - o ="9
I 41.5m (1361t 2in) I I 33.7 m (110 ft 7in) I
ASTK 11'm higher aspect ratio wing = higher fuel efficiency

no change to ICAO Airport Reference Code (C) 10



v E-jet II Acquisitions _ Investment highlight

<Z] WHO WE ARE

> Third Largest Aircraft Producer, Embraer S.A, improves its status as Tier-1
- Expected to hold monopoly status in fuselage field through long-term supply contracts leading to continuous Sales
and OP growth

7 Business
Environment - Expect to attain direct orders from aircraft manufacturer

> Positive Outlook on E2 Fleet
- Operating aircrafts carrying 70~130 passengers are expected to increase steadily, from 2,700 fleets in 2016 to

<Z] Current Business 6,710 fleets by 2036 with CAGR of 4.9%
- In case of E1, which earlier model of E2, 1,521 aircrafts out of 2,056 orders were delivered
- High Demand on E2 due to reduced operational expense by 35%~27%

Products - 1,961 E2 aircrafts will be delivered during 2019 ~ 2041.

> Boeing/Embraer Strategic Partnership (Joint-Venture)

- With Boeing’s sales strategies, E2 projects are expected to grow bigger than the market expectations.

Business Strate I o - : .
8y - Due to acquisitions of E2, possess fuselage development technology — Priority to join Boeing's new projects

> Highly Profitable & Generate Cash Flow

Vision - By 2041, Sales of Fuselage, Rudder and Elevator are expected to reach approximately 2.571 trillion won.

- Other business revenues for manufacturing jig & fixture will be 78.5 million dollars cash in.
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v E-jet I Acquisitions _ Investment highlight

> Raising the status as Super Tier-1
> Expected sales in 2041, approx. 1.2 trillion KRW

Embraer S.A

| Enbnersa
u

[Before Acquisition]

Embraer S.A

I

|

I

:: SUPER
, Tier-1

|

[After Acquisition]

Boeing / Embraer JV

I
I
I
I
I
I
I
I
I

[2019 2H]
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v E-jet II Business acquisition update_investment highlight

Estimated Sales for Fuselage, Rudder and Elevator (" hundred milion KRW)

3,092

7,075 1

6,563 I I

5,781

mt il

2019(E)~ 2024(E)~ 2029(E)~ 2034(E)~ 2039(E)~
2023(E) 2028(E) 2033(E) 2038(E) 2041(E)

Sales expectations for Fuselage, Rudder and Elevator approximately 2.5710 trillion won by 2041.



Embraer E-jet Market

<Z] WHO WE ARE

UP To 150 Seats Projected Deliveries by
Region 2018 -2037

Business :
~. % Worldwide
% Environment N =
e 560 M

<7] Current Business

N\
2,780 450 ~2,240 \@80 3,000

Products ﬁ @
Business Strategy Ei

. . —Jet I 1,772 2,056 1,521
Vision
E-JetII 168 111 279 6 162




4

4

A

WHO WE ARE

Business
Environment

Current Business

Products

Business Strategy

Vision

v' Boeing / Embraer
Strategic

Partnership

THE STRATEGIC PARTNERSHIP INCLUDES: "RANSACTION RATIONALE

SEEE NI NN NN NSNS NN NN NN NN NS NN NN NN NN NN NN NN NEEN NN EENEEEEEEEEEEN,

€ CREATION OF THE COMAERCIAL AVIATION JOINT VENTURE (OWNERSHIP: 20% EMBRAER / 801s BOEING) * PARTNERSHIP COMBINES BOEING’S SALES, MARKETING AND PROCUREMENT CAPABILITIES WITH EMBRAER’S LONG‘_

; HISTORY OF INNOVATION AND COST EFFICIENT DEVELOPMENT
< CREATION OF THE KC-390 JOINT VENTURE (OWNERSHIP 511 ENBRAER / 43% BOEING) + BETTER EQUIPS BOTH PARTIES TO ADDRESS THE EVOLVING GLOBAL COMPETITIVE LANDSCAPE

4 CREATION OF LONG TERM OPERATIONAL CONTRACTS RELATED TO ENGINEERING SERVICES, INTELLECTUAL PROPERT, <12 eNGTHENS THE E-JET PLATFORM AND UNLOCKS ITS FULL POTENTIAL
RBD, STES ACCESS, SUPPORT AND SUPPLY CHAN + LEVERAGES BOEING’S GLOBAL SUPPLY CHAIN, CUSTOMER BASE AND SALES NETWORK
» ENHANCES CUSTOMER VALUE PROPOSITION WITH MARKET LEADING 70 - 130 SEAT OFFERING

NN NI NN NN NN NS NN NN NSNS E NS NN NS EEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEERS

Yasmsmsnmnns

.
n
"
]
.

*

*

PUBLIC [y GOB MORE EFICIENT EXECUTIVE JET AND DEFENSE OPERATIONS
« FOCUSED EXECUTION AND FINANCIAL CAPACITY FOR FUTURE INVESTMENTS
€EVBRAER + RETAINS END-TO-END ENGINEERING AND OPERATIONAL CAPABILITIES ENHANCED BY THE PARTNERSHIP WITH BOEING

+ FORMATION OF JOINT VENTURE TO ACCELERATE KC-390 SALES OUTSIDE OF BRAZIL

* STRONG BALANCE SHEET WITH FCF SUPPLEMENTED VIA MANDATORY DIVIDEND PAYOUTS FROM COMMERCIAL AVIATION,
ACCORDING TO THE DIVIDEND POLICY

[ L BOEING DRFENSE & ECURITY ]
BIECUTIVEJETS

80% JVCOMMERCIAL 20%

AVIATION SIGNIFICANT VALUE CREATION AND ENHANCED RETURN OF CAPITAL
‘ = + POTENTIAL REVENUE SYNERGIES DRIVEN BY CONSOLIDATED PORTFOLIO AND CUSTOMER ACCESS
+ EXPECTED COSTS SYNERGIES DRIVEN BY SUPPLY CHAIN, ENGINEERING, MANUFACTURING, AND VERTICAL INTEGRATION

« SPECIAL DIVIDEND (APPROX. $1.6BN) TO EMBRAER’S SHAREHOLDERS, SUBJECT TO CONFIRMATION OF CERTAIN ELEMENTS,
INCLUDING THE RESULTS AT THE END OF THE FISCAL YEAR

ZX: Embraer, [Deal presentation] ZX: Embraer, [Deal presentation] 15



4

4

A

WHO WE ARE

Business
Environment

Current Business

Products

Business Strategy

Vision

v Outsourcing and Synergy

% Building a vertical production system

ASTK
ASTK

Assemble Fuselage & Develop New Product

)

( ORBITECH
“eat?#®  ORBITECH Co. LLd
Orbitech
Specialized in Precision Processing
AST

ASTG
Manufacture Skin Panel &
Assembling Parts

-> Optimize Manufacturing Footprint & Capabilites

16
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WHO WE ARE

Commercial Aircraft . mro

. @ Expanding customer base @ Expanding involvement in Airframe
Business
Environment
c™ AIRBUS
BOEING Jml @ DEFENCE & SPACE
Current Business Trimmph Aecostructures -
BOMBARDIER | [:vxcue € EMBRAER

Products

Military Aircraft

@ National Project : Acquired Design Capabilities
@ Off-set business : Securing Opportunities through a business agreement with other defence business bidders

Business Strategy

Vision

KFX Boeing - Saab BT-X



¢ Appendix




v" Company Profile

A& Overview
CEO
Industry
Establishment
Number of Employees
Listed on KOSDAQ
Capital
Market Cap (KOSDAQ)
Website

V A

Hee Won, Kim [No. of shares; 4,152,797(16.17%)]
Aircrafts & Parts

2001. 04. 18

269 (As of 30 June, 2019)

2014. 12. 14

W12 8B (As of 30 June, 2019)

#234.58 (As of 30 June, 2019

www.astk.co.kr

+ Site ; 24,600 m?

- Location : Sacheon-si, Gyeongnam

Kim Hee Won

1978~1999 Samsung Techwin
1998~2001 Director, Korea Aerospace Industries
2001~present ASTK

- Site : 13,500 m?

AX - Location : Sacheon-si, Gyeongnam

19



NO

v Shareholders

Name

Hee won Kim

Mirae Asset Co Ltd

Employee stock ownership

Others

Total

Amount

4,152,797

1,206,446

499,465

19,820,944

25,679,652

4.70%

1.94%
B Hee Won Kim

B Mirae Asset Co Ltd
®m Employee stock

ownership
m Others

20



ASTK Key Facts

< Performance

< Process Approval
*» Customers(Partner)
< Supply Chain

@ AIRBUS

DEFENCE & SPACE

Together
ahead. RUAG

Quality: 99.98%, Delivery: 99.7%

Boeing, Spirit, TA-VAD, Airbus, Bombardier
SAC, SACC

Spirit, TA-VAD, Airbus D&S, RUAG, SAC, SACC, ST Aerospace,
Cyclone, Latecoere

Assembly, Machining, Chemical Process
Composite, Bonding, Design

"% ST Aerospace sp.m#‘ @jﬂﬂw BOMBARDIER

ACROSYSTEMS

d ' Triumph Aerostructures - EMBRAER
- . Vought Aircraft Division (

21



I Financial Position

Current Asset
Non-current assets
Asset

Current Liabilities

Fixed Liabilities
Liabilities

Owners of parent equity
Capital Stock

Paid-in Capital in Excess of Par Value

Accumulated Other Comprehensive
Income

Other reserves
Retained earnings

Non-Controlling Interests Equity
Total Capital

2019 2Q

294,849
205,693
500,542
121,953
150,756
272,709
193,282
12,840
171,443
-26
3,258

5,766

34,552
227,833

2018
191,498
203,555
395,053
107,665
166,826
274,490
104,075

7,858
76,253
29
15,537

4,398

16,487
120,563

In million KRW

2017
143,167
167,339
310,506
101,699
93,713
195,412
98,974
7,370
64,702
310
24,843

1,750

16,119
115,093

I Income Statement

Sales

Cost of Goods Sold
Gross Profit

SG&A

Operating Profit
Other Income
Other Expenses
Financial Income
Financial Expenses
Gains in Subsidiaries, Associates
EBITDA (Loss)
Corporate Tax

Net Profit (Loss)

2019 2Q

64,983
53,010
11,973
4,907
7,067
4,399
4,000
296
5,973
97
1,884
476

1,408

2018

117,013
97,132
19,882

9,050

10,832
7,834
5,526

741
7,953
369
6,296
1,856

4,440

In million KRW

2017

97,206
82,158
15,048
6,996
8,052
2,193
6,015
1,859
5,083
67
1,073
-393

1,466

22



